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Whois
Fortinet?

For over 20 years, Fortinet's mission has been to secure people,

devices, and data everywhere. A driving force in the evolution of
cybersecurity and the convergence of networking and security,
Fortinet’s network security solutions are the most deployed, most
patented, and among the most validated in the industry.

$4.18B

FY2021 Billing

Financially Stable

50+

Integrated Fabric Products

Broadest Attack
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Security Investment Grade Rating

S&P 500

595,000+

Customers Worldwide

Leading the
Cybersecurity Industry

930,000+
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Massive Customer

Input

WEF Cybersecurity Broadest
Attack Surface Coverage
Founders




Oourmission

is to secure people,
devices, and data
everywhere

Ourvision

Making possible a
digital world you
can always trust
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Fortinetis recognised as alLeaderin
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Gartner is a registered trademark and service mark of Gartner, Inc. andjor its affiliates in the US. and internationally and is used herein with permission. All rights
reserved. Gartner does not endorse any vendor, product or service depicted in its research publications, and does not advise technology users to select only those
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Only vendor recognised as aleader across both
Network Firewalls and WAN Edge Infrastruture

Sept. 2021 Magic Quadrant for
WAN Edge Infrastructure

Nov. 2021 Magic Quadrant for
Wired & Wireless LAN Access
Infrastructure

Nov. 2021 Magic Quadrant
for Network Firewalls

Fortinet Recognized as a Leader

\J2
Koo romnner

Fortinet Recognised as a Visionary

Fortinet Recognised as a Leader



#1Network Security Innovator

Nearly 4X US patents of the nearest comparable competitor
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This graphic was published by Gartner, Inc. as part of a larger research document and should be evaluated in the context of the entire document. The Gartner

document is available upon request from Fortinet Gartner does not endorse any vendor, product or service depicted in its research publications, and does not advise
technology users to select only those vendors with the highest ratings or other designation. Gartner research publications consist of the opinions of Gartner’s research
organisation and should not be construed as statements of fact. Gartner disclaims all warranties, expressed or implied, with respect to this research, including any
warranties of merchantability or fitness for a particular purpose.




Fortinet- #1MostDeployed
Network Security Solution
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=|DC Source: IDC Worldwide Security Appliance Tracker, October 2021 (based on annual unit shipments of Firewall, UTM, and VPN appliances)

Source: IDC Worldwide Security Appliance Tracker, April 2020 (based
on annual unit shipments of Firewall, UTM, and VPN appliances)
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Fortinetis the only company to
excel at all key stages of Network Security

Detection Prevention & Remediation Integration
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100s of companies <50 <5

Performance & Value



Fortinet
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entire digital attack surface to
better manage risk
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complexity and shares threat intelligence
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Automated

self-healing networks with Al-driven
security for fast and efficient operations
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Digital Security,
everywhere youneed it



Open Fabric
Ecosystem

480+ Best-in-class integrated solutions for comprehensive protection

Fortinet-developed deep
integration automating security
operations and policies

Fabric
Connectors

&

Fabric
APIs

Partner-developed integration
using Fabric APIs providing broad
visibility with end-to-end solutions

Community-driven DevOps
scripts automating network

and security provisioning,
configuration, and orchestration

Fabric
DevOps

Integrations with threat
sharing initiatives and other
vendor technologies
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ATechnology and
Learning Partner

Creating qualified professionals to close the cyber skills gap

8% 930,000+ @ 470+ —i_ 100+

Certifications Security academies

IT Awareness Program Step  Level Objective
Free set of tools for all customers to use via the Learning . .
Management System NSE 1 Foundation - Public

NSE 3 Products

@ NSE 2 Solutions - Public

Strategic Partnerships

Company imports NSE training curriculum into this
training platform @ NSE 4  Professional
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Cyber Skills
Partnerships

Step Level Objective

NSE5  Analyst

NSEG  Specialist

NSE 7 Architect

NSE8  Expert



Journey to yourfirst
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Define your
YOURFIRST 30 DAYS:BOOST YOUR KNOWLEDGE
30-60-90Day Plan X

Maximise your profit and growth as quickly as
possible. Use the first 30 days to understand

where Fortinet fits within your go-to-market strategy
and how we can work together to increase your
time to revenue.

60DAYS:BUILD A STRONG FOUNDATIONFORGROWTH

By understanding which Fortinet products and
solutions are right for your business, you should begin
to solidify your go-to market strategy. We have tools
to help you, including Deal Registration, Trade Up
Programs, and access to demo kit.

90DAYS:INCREASE PROFITABILITY WITH FORTINET

Did you know that partners who run assessments
convert more opportunities and halve the sales cycle?
Engaging a customer in a Cyber Threat Assessment,
also helps you uncover additional opportunities to
cross sell and upsell with the Fortinet Security Fabric.
Ask about Exclusive Network’'s CTAP Loan Pool and
assisted CTAP service.
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Get __
Certified

Certified
partners
earnup to b
times more
revenue.

DOWNLOAD NSE GUIDE

Encourage your sales people to take NSE1 and NSE2 for a basic
overview that can be completed online quickly.

To work towards SELECT - the next partner level, you will need
at least 2 sales people to be NSEl and NSE2 certified plus one
technical person to be NSE4 qualified.

Exclusive Networks Authorised Training Centre also offer Fortinet
certified training courses. And for technical people already
familiar with the day to day configuration and management of
Fortinet FortiGates, or simply needing to recertify, we run revision
bootcamps to provide a refresher before taking the NSE4 exam.
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Halve the SetCTAPas aKey Target

SalesCycle of 90 Days Onboarding
« Accelerate Purchase « Become Trusted Advisor
« Control Conversation * Increase Close Rate to Free ussessment OfYOlII‘
nearly 90% prospects network
Shorten the sales
Cycle by 50%

CHECK OUT THE CTAP AND SD-WAN ASSESSMENT MARKETING KITS
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We Reward

Your SMB Sales!

SMBBOOSTER

Earn UP TO 7 500 extra points
by closing a SMB deal!

« Every $2,500* deal earns
1000 points ($100)

Every $5,000* deal earns
2500 points ($250)

Every $10,000* deal earns
5000 points ($500)

Every $15,000* deall
earns 7500 points
($750)




Speakto the

Team

( GET IN TOUCH FOR MORE INFORMATION D

] fortinetsales_uk@exclusive-networks.com

Q www.exclusive-networks.com
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